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AnHoTanusa

Iexs. PasBuTue Teopumu MeHeIKMeHTa B aclekTe (GopMaIms3anuy TEOPETUKO-METOLUUECKUX
COCTABJIAIOINX YIPABIEHUA KINEHTCKUM MPEAJIOKEeHNEM JIM3UHIOBOH KOMIIAHUM.

3a,11aqu. C(I)OPMI/IpOBaTB IIepedyeHnb IIPUHIOUIIOB YIIPAaBJIE€HUA KINEHTCKUM IIPENJIOKEeHUEeM B JIM3UH-
roBOMl KOMIIAHUHM; OXapPaKTepPU30BaTh CUCTEMY B3aMMOCBS3ell YKa3aHHBIX IIPUHIIUIIOB; PAaCKPBITH
ocobernnoctu peanusanuu SMART-nogxona nasa 1esei yrpaBJIeHUA JUSUHTOBOM KOMIaHUeN, IJIs
mejeil ympaBiieHWs JU3WUHTOBOU CHENKOM, IJA Iejiell yIpaBIeHUS KJIUEHTCKUM IIPeIJIOKeHNEeM;
BBIJEJIUTH KJIIOUE€BbIE€ 3ala4yl KJINWEHTCHKOI'O INpeaJIOKEeHUd U OaThb rpa(bnqecxoe npencraBlIeHUE
IIpoliecca yIpaBJIeHUA KJINEHTCKUM IIPEIJIOMKEeHNeM JU3NHIOBOM KOMIIAHUH.

MeTomosorus. lccnenoBarnue 6a3upyerca Ha METOLaX aHANN3a U CUHTE3a HAYUHBIX MCCIEeLOBAHUI
B KOHTEKCTe paccMaTpUBaeMOil T€MbI, JJOTUYECKOTO U PETPOCIEeKTUBHOTO aHAIu3a, a TaKKe MeTO-
Iax TabJUYHOrO M IpaUuecKoro mpeacTaBIeHUs WHGOpMAIIUN.

PesynpraTter. ChopMupoBaH mepedeHb OOIIMX M YACTHBIX IIPUHIUIIOB yIpaBiaeHUA. PacKpBITEI 0co-
0EHHOCTHU UX OCYIIECTBJIEHUA NPUMEHUTEJbHO K CIenu(uKe KJINEHTCKOTO IPEIJIOKeHNA, GOPMUPY-
eMOoro JIMBMHIOBOM KoMnauwueil. IIpeacraBieHa cucTemMa B3auUMOCBsS3ell IPUHIIUIIOB yIPaBIeHUSA
KJIMEHTCKUM IIPeJIOJKeHrueM B JIM3UHTOBOM KoMmaHuu. Ilokazana ocobeHHocTh peanusdanuu SMART-
MOAXOMa AJA Ilejieil yupaBJIeHUd JUSWUHTOBOI KOMIaHUWeEH, IJiA Iejiell YyIpaBIeHUA JIM3UHTOBOM
COENKON W [NJd Lejiell yIpaBJIeHUA KJINEHTCKUM IIpeAJoKeHHeM. BbImesieHbl KJIIOUeBbIe 3aJauu
KJIMEHTCKOTO IPEIJIOKEeHUs, OIpeaeideMble B 3aBUCUMOCTH OT dTalla JU3UHTOBOU CHEJKM, & TaKiKe
OT cy0'BeKTa JIMBMHTOBOM COEJIKM, KOTOPOMY HAIIPaBJIAIOT KJIMEHTCKOe IpeioKeHue. [lano rpadu-
YecKoe IIpefCTaBJIeHMe IIpoliecca yIpaBJeHUd KINEHTCKUM NIPeAJIoKeHUeM JIN3UHTOBOM KOMIIaHUN.

BeiBoasi. ITogxon K yIpaBlIeHUIO KINEHTCKUM MPEAJOKEeHUEeM, YUNTHIBAOIUH 0COOEHHOCTH 00'b-
€KTa yIIPaBJIEHUs, B aCIIeKTe IMPEACTABIEHHBIX B CTATHE TEOPETUKO-METOIUUECKUX COCTABJISIOIINX
CIoCO0eH JaTh MOJOMKUTEIBHYIO OTAauy OTHOCUTEIbHO 3 (MEKTUBHOCTH 1 PALA JU3NHTOBBIX CAEJIOK,
U IeATeJIbHOCTH KOMIIAHUU B I[€JIOM.
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Abstract

Aim. The work aimed to develop the management theory in terms of formalization of theoretical
and methodological components of the customer service package management in a leasing company.
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HAYYHbBIE UCCNEQOBAHMWA MONMOAbIX YYEHbIX

Objectives. The work seeks to form a list of principles of the customer service package manage-
ment in a leasing company, characterize the system of interrelations of these principles, reveal
the features of the SMART approach implementation for the purposes of leasing company
management, for the purposes of leasing transaction management, for the purposes of the cus-
tomer service package management, as well as to highlight the key tasks of the customer service
package and to provide a graphical representation of the customer service package management
process in a leasing company.

Methods. The study is based on analysis and synthesis of scientific research in the context of
the topic under consideration, logical and retrospective analysis, as well as methods of tabular
and graphical presentation of information.

Results. The work presents a list of general and specific management principles, as well as
reveals the features of their implementation in relation to the specifics of the customer service
package formed by the leasing company. The article presents a system of interrelations of prin-
ciples of customer service package management in a leasing company. The work comprises
specific aspects of the SMART approach implementation for the purposes of leasing company
management, for the purposes of leasing transaction management, and for the purposes of the
customer service package management. The key tasks of the customer service package are iden-
tified, determined depending on the leasing transaction stage, as well as on the leasing transac-
tion subject which is the customer service package recipient. A graphical representation of the
process of managing the customer service package of a leasing company is also given.

Conclusions. The approach to managing the customer service package, taking into account the
features of the management object, in the aspect of the theoretical and methodological compo-
nents presented in the article, enables to provide a positive return on the efficiency of a num-
ber of leasing transactions and the company’s activities as a whole.
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IToBbIIIIeHME pOJIM JIMBUHTA HA COBPEMEHHOM
JTare pa3BUTUA POCCUNCKON 9KOHOMUKM OIIpe-
IensieT HeoOXOAMMOCTb YTOUHEHUS TeopeTuue-
CKUX W METOJUUYECKUX IOJIOKEHN B KOHTEKCTe
IITPOKOTO KPyra BOIIPOCOB AEATEJIHHOCTU JI-
3MHTOBOM KoMmmaHuu. OO6BeMBl JUBUHTOBBIX
CIIeJIOK HEYKJIOHHO PacTyT U, IO JaHHBIM psla
ucciaenoBanuii [1], mporaosupyercs 0ojee yem
IeCATUIIPOIIEHTHBINA e;KeroqHbIil poct no 2028 r.
OpHUM ¥3 WHCTPYMEHTOB, MO3BOJISIONIUX IIO-
BBICUTH 3G @MEKTUBHOCTh B3aMMOJEUCTBUS JIU-
3MHIOBOM KOMIIAHWY C YYaCTHUKAMM DPBIHKA,
CIYMKUT KJIMEHTCKoe mpemio:xkenue. Iloxm Hum
B HacToOAIllel cTaTbhe OyAeM MOHUMATh «Cc@op-
MYJUPOBAHHOE B MUCHhMEHHOM WJIX YCTHOM BU-
e oOpaleHre KOMIIAaHUYW K M3BECTHOMY €¥ IO
OpebIAYINEeMY OIBITY B3aUMOAEHCTBUA KOHTP-
areHTy, B KOTOPOM C(OPMYJIUPOBAHBI IIPEIJIO-
JKeHM 10 IIpejJjiaraeMoil K peaJnu3alum cejIKe
U yKa3aHbl ee CyIeCTBeHHbIe mapaMeTpsl» [2].

ITockoMBbKY KJIMEHTCKOE NPEeAJoKeHUe —
OIVH W3 WHCTPYMEHTOB yHPABJEHUA JIN3WH-
TOBOM CIEJKOM, TO, COOTBETCTBEHHO, CAMOCTO-
ATEJBbHBIM aCIeKTOM SBJIAETCS U yIIpaBJeHUe
3TUM HHCTpyMeHTOM [3]. YmpaBiieHuWe Kak
IIpPOIlecC IPeAIoaraeT HeCKOJbKO aCIEKTOB
paccMOTpPEHUs: BO-TIEPBBIX, KAK COBOKYIIHOCTH
dyHKRIUN (II1aHMpPOBaHVE, OPraHUBAUA, MO-
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TUBAIUA U KOHTPOJb), KOTOPbIe MOTYT OBITH
KOHKPETU3WPOBAHBI B 3aBUCUMOCTH OT CIIEIH-
¢duKYU 00BEKTOB 1 CYyO'bEKTOB YIPABJIEHUA; BO-
BTOPBIX, Kak oflllee MOHATHE AeATEeIbLHOCTH,
HaIllpaBJIEHHOW Ha JOCTHIKEHUe Iiejiell opra-
HUBaIUU.

B mesom ompeneseHuit MOHATUH CYIIHOCTA U
0CcO0eHHOCTeH KOPIIOPATUBHOTO MEeHEIKMEeHTA
mpefcTaBIeHO HemaJsio. B psme mouorpadwuit
U cTaTeill paccMOTpPeHBI 0COOEHHOCTU MeHe[-
JKMEHTa B JU3WHTOBBIX KOMIIaHuAx [4; 5; 6; 7],
TeOpeTUYeCKre UM IIPAaKTUYECKUEe BOIIPOCHI
YIpaBJIeHUA KIUEHTCKUMHU OTHOUIEHUAMU
[8; 9; 10; 11; 12]. BmecTe ¢ TeM KOMILIEKCY
BOIIPOCOB YIIPABJEHUSA KIMEHTCKUM IIPeIJio-
JKeHUeM B JUBWHTOBOW KOMIIAaHWU He ymueje-
HO [MOJIKHOTO BHUMAHUSA. YIpPaBJIeHUE KJU-
€HTCKUM IIPEAJ0KeHNEM BBICTYIIaeT KaK CO-
BOKYIHOCTb IIPOIEYP, KOTOPBHIE OTPAaKAIOT
ocobeHHOCTH O0BEKTa yIpaBJIE€HUSA, TO €CThb
KJIMEHTCKOTO IPEAJI0KEeHNA, UTO IPEIoIaraeT
HeoO0XOMMMOCTh yueTa MPUHIUIIOB, IleJeli, 3a-
Jauy ¥ MeTOJOB yIIpaBJeHUs, HAIPaBIEHHBIX
Ha moBblllleHNe 3(PGEKTUBHOCTU KaK KayKOou
JIUBUHTOBOM CIEJKU, TaK U NeATEJIbHOCTA KOM-
MMaHUU B IIEJIOM.

IIpuHIUIBI yOpaBieHUA B OOJBIINHCTBE
MMOAXOM0B TOAPAa3fesAloT Ha TPU OCHOBHBIE
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Tpynnosi: o0Iliue TPUHIUIB yIPaBI€HUS;
NPUHIUITEI, obecrieunBammre GyHKIMOHNPO-
BaHUe 00beKTa yIIpaBJeHUA; IPUHIIUNIBI, 00e-
cIeYMBaIOINe PA3BUTHUE U COBEPIIEHCTBOBAHME
yhnpaBJysgeMoi cucteMbl. IIpu aTOoM OmHO3HAU-
HOTO IIOXO0Ma K OMpeleJeHNI0 COBOKYITHOCTH
TPUHIUIIOB KOPIIOPATUBHOTO MEHEIKMEeHTa B
HayYHOU M yueOHOMU JiuTepaType He IPOCTEKI-
BaeTcs. [IpoBeleHHBIN aHAJN3 TEOPETUYECKUX
paboT 00 ympaBJeHUU THO3BOJUJ BBIJEJIUTH
IPUHIUIIBI, KOTOPbIE MOTYT OBITH aJalTUPO-
BaHBI K TAKOMY CHeIUPUUECKOMY OOBEKTY,
KaK KJMEeHTCKOe IIPeJoKeHue.

K uwmciy OCHOBHBIX OTHOCHAT CJERYIOIINE
NPUHIUITBI YIIPaBJIEHUS: IeJiernoJiaranme, ag-
(heKTuBHOCTb, HAYUYHYI0 000CHOBAaHHOCTD, CH-
CTEMHOCTh, CTUMYJINPOBaHUE, NEPAPXUUHOCTb.
ITU NPUHINTIBI CIIPABEIJINBGI AJIA JUSUHTOBOM
KOMIIaHUU B I€JOM; AJIA OTAEJbHBIX OM3HEC-
IPOIECCOB, B KaueCTBE OJHOTO M3 KOTOPBIX
BBICTYIIAET JINBWHTOBAA CAEJIKA; A PALA UH-
CTPYMEHTOB YIIPaBJIE€HUS B JUBUHTOBOU KOM-
IaHWY, HAIPUMED AJA KJIMEHTCKOI'O IIPeaJio-
JKeHUsdA JUSUHTOBOU KoMmIaHuum. PaccMoTpum
0COOEHHOCTH peasm3anuy YKa3aHHBIX TPUH-
IUTOB IPUMEHUTEJIHHO K CIIeIU(MUKE KINEHT-
CKOTO TIIPEeIJIOKEeHUA, KOTopoe (OpMHUpPYETCs
JUBUHTOBON KOMIaHIe.

IIpuHyun yenenonazaHus B 1eJIOM O3HaUAa-
eT Heo0XOAMMOCTh Y€TKO YCTAHOBJIEHHON Iie-
JU AJA Ka)KJ0ro mporecca. [1yda KINeHTCKOTO
peAJIoXKeHNA Ha KaKJI0M 9Tale ero paspabor-
KM 9TO O3HAYAeT, YTO OHO MOAYMHEHO 00IIei
meJu JIM3UHTOBOM CIEJIKU.

Ilpunuyun agppexmuernocmu mpenmogaraeT
00s3aTeJIBFHYIO OIIEHKY COOTHOIIIEHUA 3aTpaT U
pe3yJabTaToB. [IpyMeHUTETbHO K KINEHTCKOMY
MIPEJIOKEHUIO 9TO O3HAYAET, UTO KINEHTCKUE
npenaoKeHUsA, GopMUPYyeMble JINSUHTOBOU
KOMIIaHUEeM, MOJKHBI ObITH HAIleJeHBI HA T0-
JOKUTEJbHBIA Pe3yJabTaT IJd JU3UHTOBON
KOMITAHUU.

IIpunyun HaywHoOU 000CHOBAHHOCMU TIPU-
MEHUTEJBHO K crienudrKe JUSUHTOBOM KOMIIa-
HUU 3aKJIOUYAETCA B TOM, UTO IPU paspaboTKe
KJIVEHTCKOTO TPEIJIOKEHUA CJIeAYEeT YUUTHI-
BaTh COBPEMEHHbIE METOAbl B3aWUMOENCTBUSA
JU3UHTOBBIX KOMIIAHUI C MHBIMU CyO'beKTaMu’
DBIHKA JIU3WHIA, a TaKKe peaJibHbIe HMOTPeO-
HOCTHU B OCHOBHBIX CPEICTBAX MOTEHIIMATbHBIX
JUBUHTOIIOJIyUaTeeH.

Ilpunyun cucmemnocmu (8 YysKkom cmwvicie),
C OHOW CTOPOHBI, OTPaKaeT HEOOXOAUMOCTH
yuyeTa MHTEPECOB BCEX YYACTHUKOB JIM3UHTO-
BO# cesiKu npu GOPMUPOBAHUM KJIMEHTCKUX
OpeIoKeHUN Ha KaKIOM ee dTalle, ¢ Ipyroi
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— 0043aTeIbHOCTh KOJUJIEKTMBHOTO B3aUMO-
IefCTBUA COTPYAHUKOB JU3UHTOBOM KOMIaHUN
IIPU COTJIACOBAHUWM ITapaMeTPOB COAEP:KAHUA
KJINEHTCKUX IpejyoxeHuii. Ilpunyun cmumy-
JAUPOBAHUS TIPEyCMaTPUBAET, YTO OCYIIECT-
BJIAETCA KOHTPOJIb KaueCTBa KJINEHTCKUX e -
JIO}KeHU I, a 3HAUUT, OlleHKa CIeIUaJIiuCTOB,
KOTOpbIe MX (POPMUPYIOT U COTJIACOBBIBAIOT.
IIpuHyun uepapxuiHoCcmu peajsnsyercs B CJIy-
Yae KJIMEHTCKOTO NPEeIJIOKEeHUS B TOM, UTO
MIPUHATHIE PENIeHNH 0 mapaMeTpax JU3WHTOBOMN
CHEJKU, OTPAKEHHBIX B KJIMEHTCKOM IIPEIJIO-
JKeHHU, COOTBETCTBYET IIOJHOMOYHUAM, KOTO-
pble oIpemesieHbl NJIA KaiKJOTO0 COTPYAHUKA
JIU3WHTOBON KOMIIAHUU.

B kauecTBe YACTHBIX MPUHIUIIOB yIpaB-
JIeHUS KJINEeHTCKUM IIPENJIOKEeHUEM CJIEIyeT
paccMaTpuBaTh NPUHIUI MHOYKECTBEHHOCTH,
MIPUHITUI HEITPOTUBOPEUNBOCTY MHGOPMAIUH,
MIPUHIUI yYeTa M3MEHUMBOCTU (PaKTOPOB
BHeEIIHe! 1 BHYTPEHHE! cpenbl.

ITpuHyun MHONMCECMEEHHOCMU TIPOABIIAETCS
B TOM, UTO Ha KaKJOM dTalle JNSUHTOBOU CIeJ-
KU MOKeT (GOpPMUPOBATHCS HE OTHO, & HECKOJIb-
KO KJIUEHTCKUX IPEJIOKEeHNN, YTO OIIpeaeIeHO
HeOoOXOAMMOCThIO COTJIACOBAHUSA YKOHOMUUE-
CKHX MHTEPECOB BCEX YUYACTHUKOB JIU3UHIO-
BOM crenku. I[Ipunyun Henpomugopeiueocmu
UH@OpMALUU 3aKJIIOUAETCSI B OTPaKEHUU B
KaKJOM KJIMEHTCKOM HPEeAJOKEeHNN mapaMeT-
POB U yCJOBUI, KOTOPHIE B I€HICTBUTEIHHOCTH
OTPa’KaT PHIHOYHYI0 KOHBIOHKTYPY U YCJIO-
BUS B3aUMOIENCTBUA CyO'bEKTOB JIU3UHTOBOM
crenku. [Ipunyun yuema u3dmeniug8ocmu Qak-
mopos8 8HeulHell U 6HYympeHHell cpedvl, 3HA-
YUMBIX JJIS JUBWHTOBOU CHEJKUW, O3HAYAET,
YTO B IIPOIlECCe ee TOJATOTOBKU, pPeain3aluu
U 3aBepIIeHnA n3MeHeHa (haKTOPOB BHEITHEN
Y BHYTPEHHE! Cpeabl MOTYT W JOJIKHBI OBITH
OTPa’KeHbl B KJIMEHTCKOM IIPEAJIOKEHUN.

B rta6auie 1 mpexacraBieH cpopMHUPOBAH-
HBIN mepeueHb OOIUX M YaCTHBIX MIPUHITUIIOB
yIpaBJeHUs, a TaKKe JaHa KpaTKad Xapak-
TEePUCTUKA UX O0COOEHHOCTE! MPUMEHUTEJIHHO
K KJIHEHTCKOMY IIPEIJOKEeHUIO0 JU3WHTOBOU
KOMIIaHUU.

BaxxHpIM IIaroMm Ha nyTu (GOPMUPOBAHUA
CHCTEMBI IPUHITUIIOB YIIPABICHUA KINEHTCKUM
IpEeAJIOXKeHNEeM JM3WHTOBOU KOMIIAHUM CTa-
HOBUTCSA OUpeJieleHre B3aMMOCBA3eH, Xapak-
TePUSYIOIUX WX B3aUMOBJIUAHUE U B3aUMO-
3aBUCUMOCTb. BhIllleyKazaHHbIe B3AUMOCBI3U
PAcCKpBITHI Ha PUCYHKe 1.

COBOKYITHOCTh IIPUHIIUIIOB, KOTOPbIe HE0O0-
XOAUMO YUYUTHIBATH IPU YIIPABJIEHUU KJINEHT-
CKUM MIPENJIOKEHNEM JU3UHTOBOM KOMIAHUUI
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Tabnuua

anIIHI.IIIIan ynpaBJ/ieHNA KJIINeHTCKUM npeasioXXeHnem NNU3NHIroBON KOMNaHuu

Table 1. Principles of the customer service package management in a leasing company

-

MpuHumn

ConepxaHue npuHuMna

06uwue npunyunol

MpuHLMN LenenonaraHna

KnuenTckoe npeanoXxeHue A0MKHO (n0oco6CTBOBATb AOCTUNKEHUIO LieNeid NTU3UHTOBOI CAENKN U IM3UHTOBOI
KomnaHun

MpuHumn 3pdekTnBHOCTH

KnueHTckue npeanoxenus, Gopmupyemble NIM3MHIOBOA KOMMaHMeNA, JOMKHbI ObITb HaLleNeHbl Ha NONOXUTENbHbIl
pe3ynbTaT ANA NM3MHIOBOI KOMMAHNK

MpuHLMN HayyHOl
000CHOBAHHOCTH

KnueHTckoe npepsnoxeHne JOMKHO YYUTbIBATb COBPeMeHHble MeTOAbI B3aUMOAEICTBUA IN3MHIOBbIX KOMNAHMIA
C MHbIMU Cy6bEKTaMU PbIHKA NN3MHTA, @ TakKe NOTPeOHOCTI B OCHOBHbIX CPEACTBAX MOTEHLMANbHbIX
NU3nHronosnyyatenei

MpUHLMN CMCTEMHOCTI
(B y3kom cmblcre)

Knuentckoe npeanoXeHne JoMXKHO yUNTbIBaTb UHTEPECHI BCEX YUYACTHIUKOB NN3HTOBOIA Cenki, BbiTb
pe3ynbratom B3aUMOZeNCTBIA COTPYAHNKOB NU3UHTOBOI KOMMAHUM

an/IHLlVII'I CTUMYNINPOBAHMA

KauecTBo KNMEHTCKOTO MpejnoKeHns: KOHTPONMpyeTca
[leaTenbHOCTb CMEUMAnuCToB, Pa3padaTbiBaOLLAX KITMEHTCKOE MPEATIOKEHIE, OLIEHNBAETCA

MpUHLMN WepapXuyHOCTH

yﬂpaBﬂeH'—IECKVIG peleHna o napametpax JI3UHTOBOI CAenku, O0TPaKeHHble B KNNEHTCKOM NpeasioKeHun,
NPUHUMAKOT B COOTBETCTBUMW C NOJIHOMOYUAMU, KOTOPbIE€ onpeaeneHbl ANnA KaXaoro CoTpyaHuKka NIU3UHTOBOIA
KOMNaHun

Yacmuele npuHyunel

ﬂpVIHLl,VIFI MHOX€eCTBEHHOCTU

Mo3eT 6biTb CHOPMUPOBAHO HE OfIHO KIMEHTCKOE MPEANOKEHNUE, @ HECKOMIbKO, HA Ka/0M 3Tane M3MHIoBOi
caenkn

MpUHLMN HEMPOTUBOPEUMBOCTA
UH$popmaLmn

KnueHTCKoe MpeanoKeHue JOMKHO 0TPaXaTb PEaibHYI0 PbIHOYHYI0 KOHBIOHKTYPY PbIHKA JIA3UHIA, pearbHble
YCII0BUA B3aUMOEACTBUA CyGHEKTOB M3MHTOBOI CAENKM U KAX/IOTO ee 3Tana

MpUHLMN yyeTa U3MEHUMBOCTI
(aKTOpOB BHELLHel
11 BHYTPeHHel cpefbl

KnueHtckoe npeanoXeHne MoXeT U [OMKHO 0TPaXaTb 3MEHEHUA ¢aKTOPOB BHyTpl?HHeVI I BHELLHeN cpeabl,
el OHK npousoLun

W cTouHUK: cocTaBneHo aBTOPOM.

an/IHLll/II'IbI ynpaBnieHUA KNUEHTCKNM NpeanoxeHnem JIM3VHTOBOW KOMMaHN

» MpuHUMN LuenenonaraHus - MPUHLMN MHOXECTBEHHOCTU <
> MpuHumMn 3¢ deKTMBHOCTM | MprHUMN HENPOTUBOPEUNBOCTU |
nHbopmaLmu -
»( [puHLMN Hay4yHO 06O0CHOBAHHOCTH ~L|
MpuHUMN y4YeTa N3MEeHUNBOCTH
baKTopOB BHeLLHEN 1 BHYTPeHHEN [«
> MpyHUMN cucTemMHoCTU i cpenpl
»> MpyHUMN CTUMYNMPOBaHUA <
> MpVHLMN NepapXU4HOCTU
> [MprHUMN goCTaTouHOCTM
MH$opMaLMoHHOro obecneyeHus

Puc. 1. Cuctema B3aumocBA3en NPUHUUMNOB YNPaBNEeHNA KIMEHTCKAM MpeasioxKeHnem

B NIM3VHIOBOW KOMMNaHUN

Fig. 1. System of interrelations of principles of the customer service package management

in a leasing company

McTouHMK: cocTtaBneHo aBTOPOM.
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U KOTOpPbIE OTPaKeHbl B Tabiauie 1 m Ha pu-
cyHKe 1, QOpPMUPYIOT TEOPETHUUYECKYIO OCHO-
BY YIPaBJIeHUSA KJINEHTCKUM IIPeIJOKeHUneM,
a WX yYeT IT03BOJISET IMOBBICUTH 3(PGHEKTUB-
HOCTH JIUBUHTOBOM AEATEJIbHOCTH B I[€JIOM.

Ienu kauenmckozo npednoxenus. OgHUM
U3 TJIaBHBIX BHYTPEHHUX (PAKTOPOB B [esd-
TEJbHOCTH KOMIAHUU ABJISIETCSA OIpPeaeseHIe
COBOKYIIHOCTH IieJiell KakK AJsA OpPraHu3aIuu
B II€JIOM, TaK W [IJIsI OTAEJIbHBIX €€ CTPYKTYP-
HBIX 2JIeMeHTOB. IIpu MHOKecTBe IIOAXOI0B
K oIpefeIeHurIO Iiejiell HanboJiee COBpeMeHHBIM
asaserca SMART-noaxoxn [13], ncmoabp3oBa-
HUEe KOTOPOTO AJA TAKOTO JIOKAJbHOTO 00BEK-
Ta, KaK KJINEHTCKOe MpeoKeHne, MTO3BOJI-
eT cpopMUPOBATHL OOOCHOBAHHYIO KOHIIEIII[HIO
yIpaBiieHus nM. PaccMoTpuM 0cOO€HHOCTH pe-
aJu3aIny MeToaa IJisd Ilesielil yIpaBIeHus Ju-
3MHIOBOM KOMOaHUEH, IJId Ilejiell yIpPaBIeHUsd
JU3UHTOBOM CAEJIKOM U I IleJiell yIIpaBIeHU T
KJINEHTCKUM IIPeIJIOKEeHIeM.

s TM3UHTOBOM KOMIIaHUY B KauecTBe Iie-
Jleli yIpaBJIeHUS MOJKET BBICTYIIaTh KaK OxHAa
1meJjb, TaKk U HECKOJIbKO. UeM KpyIlHee JIU3UH-
rosas KOMIIaHUS W NpodeccruoHaTbHEe TOII-
MEeHeIKMEHT, TEeM CJOKHee CTpaTerudyecKiue
meJsiv, KOTOPhbIe OHA mmepen codoii craBut. [ens-
MU [IJIs1 TU3UHTOBOM KOMIIAHUY MOTYT CIYKUTD
pOCT IPUOBIIN, YBeJIUUEeHNEe O PHIHKA, POCT
CTOMMOCTYA KOMIIAHUU, NUBEPCUDUKAIIUST HC-
TOYHMUKOB J0X0Ja, POCT 00beMOB IMPOJAK U
onp. smepumocTs Iiejieil peaiu3dyeTcs uepes
a0COJIIOTHBIE MJIM OTHOCHUTEJbHbIE 3HAUEHUS
mokasarTejieli: IpPUOLLIN, HOJU PBIHKA, CTOU-
MOCTH KOMIIAHUW U T. I.

JoCTHKUMOCTD IieJiell KOMIaHUU OIIpeje-
JAIOT Yyepeld NJeKOMMIO3UITUIO ITeJIN/Iesiel AJIs
KaKIoro IoApas3ie/eHnsda U COTPYAHNKA IyTeM
IMOCTAHOBKY MHANBUAYAJIbHBIX I[eJIeH I HUX
B COOTBETCTBUU CO CIEIUPUKON X HeATesb-
HOCTH 1 POJIBIO B JOCTHKEHUMU IIeJIEBbIX KJIIOUe-
BBIX IIOKa3aTejeil. SHAUMMOCTD I[eJIeil JTU3UH-
roBOM KoMIIaHUU oleclieueHa MJIAHUPOBAHU-
eM MOTHBAIIMOHHBIX I[eJiell IJIsT COTPYAHUKOB
KoMIIaHUY. BpeMeHHAas OIIpeneIeHHOCTD Iejell
peanus3yeTcsa B YCTAHOBJIEHUU KOHTPOJIbHBIX
TOUEK Ha OCHOBe paspabOoTKU IIaHa-rpadura
(TOpPOKHOI KapThI).

VYupaBjeHue JUBUHTOBBIMU CAECJIKAMU B JIN-
3UHTOBOII KOMIIAHUU SBJISIETCS OCHOBHBIM IIPO-
M3BOJCTBEHHLIM IMIPOILIECCOM, OpPraHu3anus u
cofepsKaHre KOTOPOTO 3aBUCAT OT MHOTHX (paK-
TOPOB, TAKMX KaK pasMep KOMHOaHWuu, popma
COOCTBEHHOCTH, CIEIHAJU3alisd Ha PHIHKE
JUW3UHTa, KINEHTCKass 6aza, KOPIOPaTUBHBIN
CTUJIb MEHeIKMeHTa, KBAaJUMUKAIIUSI COTPYI-
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HUKOB, COCTOsIHVE BHellHel cpexbl. Husa au-
BHTOBOM CIEJIKU B KaUecTBe IleJiell yIpasnJe-
Huda eio ¢ nosunuit SMART-monxona cienyer
BBIJEJIATh:

— KOHKpemHOCMb — BBIPAYKEHA B IeJIN 3a-
KJIOUUTH €€;

— U3MepuMocCmy — peayin3yeTcd uepes ompe-
JleJIeHe IIJIaHOBBIX IapaMeTPOB NOXOJHOCTHU
(IpuOBIIBHOCTH, PEHTA0EIBLHOCTHU) JIUB3UHIO-
BOH CHeJIKH;

— docmusxcumocms — BaKJIIOUAETCA B MO-
IeJUPOBAHUM DTANOB JU3UHTOBOW CHEJIKU C
Yy4eTOM PHCKOB II0 KaKIOMYy dTaIlly W paspa-
0OTKM METOIOB MX MUHUMUBAIIUU;

— 3HAYUMOCMb — OIPeHeAeTcs CTOUMO-
CTBIO CHEJKM, €e BKJAJOM B JOCTH;KeHUe 00-
el ey neATeJIbHOCTH JIM3WHTOBOM KOMIa-
HUY, MOTUBAITMOHHBLIMU I€JIIMU COTPYAHUKOB,
obecrieunBaIUX €e peaans3alunio;

— 6pemeHHasn onpedeseHHOCMb — XapaKTe-
pusyeTrcd IIJIaHOBLIMU CPOKaMM KaKJOr'0 dTara
JU3UHTOBOU CHEJIKU.

KameHTCcKOE TIPEAIOKEeHIE B pAMKAX JIN3WH-
TOBOTO TIPOIlecca BHICTYyNAeT KAK MHCTPYMEHT
JIN3BUHTOBOMN CHEJKW U, CJIeJOBaTEJbHO, KaK
00bEeKT ympaBJieHUuA. B COOTBETCTBUU C 3TUM
Ha KJWEHTCKOe IIPeJJIO}KeHUEe TaKKe MOIKEeT
O0bITh pacrpocTpaieH SMART-moagxon B ompe-
IeJIeHUU TieJiell yIpaBIeHUS WM.

KoHnkpemHuocmy 1ieiv yIpaBieHUs KJINEHT-
CKUM TpPeJJoKeHWeM peaudyeTcs B ydere
B HEM WHTEPECOB JINBUHTOBOW KOMIIAHUU U
WHBIX YYaCTHUKOB JIMBUHTOBON CHEJKU. ITO
OTPa’KeHO B BUJE OCHOBHBIX YCJIOBUI JIMSUH-
TOBOM CHEJKM B KJIMEHTCKUX IPEATOKEHUAX
A INSUHTOIIOJIYYATENSA M UHBIX YIACTHUKOB
JIN3WHTOBOTO IIpoOIiecca.

H3mepumocms 1iesiu AJid KJIUEHTCKOTO IIPeJ-
JIO}KeHUS 3aKJuaeTca B 000CHOBAHUU CTOU-
MOCTHBIX IIapaMeTPOB OTAEJbHBLIX ITAIOB U
omepamnuil Ay MOTEHIUWAJbHBIX U (paKTHue-
CKUX YUYAaCTHUKOB JIMBUHTOBOH caeaku. Jocmu-
HUMOCMb YesU NJA KJINEHTCKOTO TPeaJIoKe-
HUS 03HAYaeT 000CHOBAHHOCTH €TI0 ITapaMeTpPOB
U yKa3aHVe Ha BO3MOYKHOCTU IIEPETOBOPHOTO
Imporecca.

3Hauumocms yeau N KINEHTCKOTO Ipes-
JIOKeHUA XapaKTepuayeTcAd B 3aKJIUYEeHUU
JIN3WHTOBOM CHEJIKW Ha YCJIOBUAX, MBJIOKEH-
HBIX B KJWEHTCKOM NPEeIJIOKeHUU, JUubO m3-
MeHEeHUU IMapaMeTPOB JIM3UHTOBON CHeJIKU
(ycyioBU#1 TOTOBOpA JIMBWHTA) B COOTBETCTBUU
C UBMEHUBIINMUCA BHEIIHUMU U BHYTPEHHU-
mu parTopamu. Bpemennas onpedesrenHocmy
IeJIN KJINEeHTCKOTO NPEeJIOKEeHUA OIIpeiesieHa
TeM, YTO YCJOBUA U MMapaMeTphbl, YKaszaHHbIE
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Tabnuua 2

Llenn SMART-ynpaBneHna n nx peanunsaynsa NnpuMeHUTENbHO K JINSMHIOBON KOMMaHUM, IN3NHIoBOW cAerkKe,
KJIMEHTCKOMY MpeAoKEeHNIO IM3NHIoBOW KoMnaHnun

Table 2. Aims of SMART management and their implementation in relation to a leasing company, leasing transaction,
and customer service package of a leasing company

SMART- Lienu ynpaBnenus
Kputepuu JIn3unroBas Komnauus JIusunroBas caenka Knuentckoe npeanoxexue
KoHkpeTHOCTb YBenuueHue 10Au NU3NHIOBOTO 3aKnioueHne 1 ucnonHenwe JoroBopa | OTpaxeHne OCHOBHbIX YCII0BUA NU3MHIOBON
PbIHKa. NU3NHTA CHenKku.
PocT npubbinu kKomnaum. YueT uHTEpECOB NU3NHIOBOI KOMNAHUN
Poct cronmoctn KomnaHum 11 VHBIX YYaCTHUKOB NIM3UHTOBOI CAeNK
V13mepumoctb KoHTponb N % ponu pbiHKa. Onpegenexve NnaHoBOro ypoBHaA 060cHOBaHMe CTOMMOCTHbIX NapameTpoB
Poct npubbinu Ha N %. JOXOAHOCTH (NPUBBINBHOCTH, OTAeNbHBIX 3TaNnoB 1 onepawuii
Poct ctoumocTit Komnanum Ha N % | peHTabenbHOCTH) MO NIU3UHTOBOI LNA NOTEHUMANbHBIX N GaKTUYeCKNX
ClenKe 1 ee 3Tanam YYACTHUKOB NN3UHTOBOI CeNKIA
Joctwxumocto | [lekomno3nuua ueneii ana kaxporo | MogenupoBatne 31anos nu3uHroBoit | 060CHOBaHHOCTb NapameTpoB W YCNI0BMUIA
noapasaeneHna n CoTpyaHUKa CAENKN C YYeTOM PUCKOB MO KaXJOMY | IM3MHIOBOIA CAENKN U ee OTAENbHbIX 3Tanos
B COOTBETCTBUM €O CneLnduKoil 3Tany u pa3paboTku MeTon0B
UX [eATeNbHOCTI UX MUHUMU3ALMY
3HauNMOoCTb Pa3pabotka MOTMBALMOHHDIX Leneit | CToMMOCTb CaenKu. 3aKntoueHe NM3NHIOBOI CAENKM Ha YCTIOBMAX,
ANA KaXAoro noapasaenexua Bknaa nu3uHrosoil caenku U3NI0KEHHbIX B KNNEHTCKOM NpeasioKeHui.
1 COTPYAHWKA B JOCTUXeHMe o0LLeii Lenu /13MeHeHe napameTpoB NM3MHIOBOW CAeNKN
LeATeNbHOCTA IN3INHIOBOI KOMNaHW. | (YCNOBMiA JOTOBOPA NIU3UHTA) B COOTBETCTBIN
MoTuBaLMOHHbIE LeNu COTPYAHUKOB, | C M3MEHMBLUMMIACA BHELUHUMU U BHYTPEHHUMU
obecneunBalownx peanu3awnto dakTopamu
NU3NHIOBOI CAENKN
BpemeHHas PazpaboTka nostanHoro nnaxa Pazpabotka nnaHa-rpauka OrpaHnyeHHblii CpoK AeiicTBUA
onpesieNeHHoCTb | AOCTUKEHMA Leneit NN3MHIOBOI CAENKN U er0 KOHTPOSb

WcTouHuK: coctaBneHo aBTOPOM.

B HeM, MMEIOT OTPaHMWYEHHBIN IIePHUOJ pac-
CMOTPEHUS W 3aBUCAT OT (DAKTOPOB BHEIIHe
cpenbl, KOHBIOHKTYPHI PBIHKA JU3WHTA, MO-
BelleHUsI Cy0O'beKTOB PbIHKA JU3WHTA.

PesyibraThl IPOBEeNeHHOT0 aHAJAN3a 0CO0eH-
HocTeli peanusanuu SMART-mogxona mmpu ¢op-
MHUPOBAHUU Ilejiell YIpaBJeHUs JU3UHTOBOM
KOMIaHMuel, JU3UHTOBOU CHEJNIKON M KJIMEHT-
CKUM TpeIJIOoKeHreM OTpa’keHbl B Tabiauie 2.

3adayu KAUEHMCK020 NPednoHeHUs KOH-
Kpemuaupyiom eI nepapXuieckux ypoBHeii:
JIN3UHTOBOM KOMIIAHNHU B I[€JIOM U JIU3UHTOBOM
cmenku. IIpy MHOMKECTBEHHOCTH IOIXOJ0B K
dopMyIMpPOBKe 3amay yHPABJIEHUA BBIAEJIUM
KJIIOUeBbIe 3aJa4Yl KJIHNEHTCKOTO IIPeIJIosKe-
HUsdA, OIIpeJessieMble B 3aBUCUMOCTH OT JTa-
ma JU3WUHTOBOU CHEJKHM, a TaKKe OT CyOheKTa
JU3UHTOBOM CHEJIKH, KOTOPOMY HAIIPABIAIOT
KJIMEHTCKOe IpeAJoKeHre. JTO OTPaKeHO
B Tabuauie 3.

Memodbvlr ynpasaeHus KAUEHMCKUM npeo-
aodxceHuem. [locTuikeHWe mejieil 1 3amad KJIU-
eHTCKOTO IpemJoKeHus obeclIeunBaeTcs 3a
CUeT HCIIOJb30BAHUA AJeKBATHBIX METOLOB
YIIPaBJIeHUA, OCHOBHBIMU U3 KOTOPBIX ABJISIOT-
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cd IJIaHUPOBaHUE, OPraHM3anusi, MOTUBAIUS,
KOHTPOJIb. B Tabauile 4 mpeacTaBaeHbl METOIbI
BHYTPUPUPMEHHOTO MEHeIKMEeHTa U 0CO0eH-
HOCTU UX WCIOJIb30BAHUA IIPU yHPaBIEHUU
KJINEHTCKUM IIPeIJIOKeHIeM.

CbhopMupoBaHHBIN TepeueHb IIPUHIIUIIOB
yIpaBJIeHUS KINEHTCKUM IIPEIJI0KEeHNEeM JIV-
3WHTOBOY KOMIaHUM, aHAJN3 IeJiell U 3a1aY B
acuexkte SMART-nmoaxona 1 B 3aBUCUMOCTH OT
sTamna JU3UHTOBOU CHEJIKU, a TaKKe OT Cy0h-
eKTa JIM3WHTOBOU COeJK!, KOTOPOMY HallpaB-
JISTIOT KJIMEHTCKOE PeJJI0MKeHNe, a TaKKe pac-
KPBIThIe 0COOEHHOCTM NPUMEHEeHUS MEeTOJ0B
BHYTPU(PUPMEHHOTO yOPaBJIeHUS IIPUMEHU-
TeJbHO K KJIMEHTCKOMY IIPeIJIOKEeHUI0 IT03BO-
JITIOT TIOCTPOUTH IpaduyuecKkoe IIpeacTaBIeHue
mpoliecca yIpaBJIeHUSA KJIMEHTCKUM IIpPeJo-
JKeHHeM JH3WHTOBON KOMIIAHWU, KAaK BUIHO
Ha PUCYHKe 2.

IIpoBemeHHBIZI aHAJIU3 CYI[HOCTHU U OCO-
OeHHOCTEN KJUEHTCKOTO IPEAJIOKEeHUA ga-
eT BO3MOKHOCTBH CHeJaTh BBIBOJ O TOM, UTO
yhnpaBJieHNe KJIHNEHTCKUM IIPeIioKeHueM,
Oyayuu aKTyaJbHOII TeMOi, BRICTyIIaeT Kak
COBOKYIHOCTH IPOIEAYP, KOTOPHIE OTPAKAIOT
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Tabauya 3

3apaun KNMEeHTCKoro npeanoXxeHuna NN3NHIoBON KOMNaHun

Table 3. Tasks of a customer service package of a leasing company

JTan NU3KUHIOBOI CAENKN

3apauu KJIMEHTCKOro npeanoXxeHua

BbiaBneHue I'IOTpE6HOCTVI Y KNUeHTa B npeamete JIN3UHra

BbiABMTb MOTeHUMaNbHbil npeamert nn3nHra

06(y)K,HEHVIe TEXHNKO-3KOHOMUYECKUX XapaKTePUCTUK nNpeameTa
JIN3UHTa

BknounTb noTeHUManbHoro NU3NHrononyyatena B 06()/)KJJ,EHVIE
napameTpoB nNpeameTa JIN31Hra, BO3SMOMHbIX npomssonmeneﬁ
N NOCTaBLUNKOB

Onpepnenenue Kpyra npon3BOAuTeNeil 1 NOCTABLYMKOB NpefMeTa
NM3NHTa

CornacoBatb BapuaHTbl NpeJMeTa JIM3MHIA C NIM3UHTONONYYaTeNeM.
Onpegenutb Kpyr Npou3BoAUTENeid U NOCTABLUNKOB NPEAMETA JIU3UHTA

CornacoBaHme GUHAHCOBOI MOAENM IM3NHIOBOW CAENKU
¢ 6aHKOM 1 CTPaXoBOil KomnaHuelt

(hopmupoBaTb nepeyeHb 6aHKOB U CTPAXOBbIX KOMNAHMUIA, FOTOBbIX
yUacTBOBATb B IM3UHTOBOI CAeNKe

CornacoBaHue GUHAHCOBOI 1 NOTMCTMYECKO MoAeneit
C MOCTABLUMKOM W/uAK Npou3BoAMTENEM NpeAMETa IU3NHTA

Onpe,uenenme 1 cornacoBaHue ¢VIHaH(OBbIX napameTpoB
NU3NHTOBOI CAeNKM

OpraHu3oBatb 06CyxzeHMe GUHAHCOBBIX 1 NOTUCTUYECKUX MAPaMETPOB
ANA CY6beKTOB NU3NHTOBOI CAENKN (TU3MHTONONyYaTeNs, NoCTaBLYNKa,
nponussoauTens)

3aKnioueHne JOroBopa AU3NHrOBOI CAeNKN

locTaBka npeameTa NIN3UHra NU3NHrononyyaTento

(ornacoBatb KOHTPONbHbIE GYHKLMIA 10 CONPOBOKAEHNI0 NU3UHIOBOI
caenkn

ConpoBOX/IeHNe NU3NHTOBOI CAENKN

06ecneunTb 06CyXAeHNe /MK NPUHATUE HOBBIX GUHAHCOBBIX
NapameTpoOB NM3MHTOBOI CAENKM NPU U3MEHEHIM BHELUIHUX U BHY-
TPEHHWX YCNOBHIA B COOTBETCTBIAM C MHTEPECaMu CyObeKToB
NU3MHTOBOI CAENKN

3aBeplueHue NM3UHTOBOI CAENKM

BbiABuTH I10Tp€6H0(TI/I JIN3UHronosiy4yatensa B HOBbIX NpeaMeTax

NIN3NHTa

McTouHMK: coCcTaBNneHO aBTOPOM.

Tabnuya 4

MeTtopabi BHyTpI/I(I)VIpMEHHOFO MeHeAXXMeHTa N X ncnojibsoBaHune
npun ynpaBsieHNN KJINEHTCKUM npeanoxeHnem

Table 4. Methods of company-internal management and their application
in managing a customer service package

MeTop BHYyTPUMpPMEHHOTO
MeHefKMeHTa

0co6eHHOCTU KNUEHTCKOTo NpeanoxeHus

[TnanupoBaHue

Bbl60p NOTEHUNANbHOTO NIN3KUHronosyyatena

AHanu3 onbiTa NN3MHIOBOI KOMNAHWI MO B3aUMOAENCTBIIO C JIN3Hronosiyyatenem

Bbl60p NoTeHUNaNbHOro npeameTa JIn3nHra

[naHnpoBaHue napameTpoB NN3UHIOBOI CAEIKM, 3TANoB JU3NHIOBON CAeNKI, NapaMeTpoB 1 yCI0BUiA
KNWEHTCKOTo NpeAsioxKeHns

OpraHu3auua
NU3NUHTOBOIA CAIENKM

Pa3pa60TKa pernameHTa B3auUMOeNCTBMA CreLmnanucta no KNUEeHTCKOMY CepBuUCy C MeHeaXepom

Ha3HaueHune cneunanucta, 0TBETCTBEHHOTO 3a NOAroTOBKY KJIMEHTCKOro npeanoeHua

Pa3pa60TKa mozenei KnueHTCkux I'IPEJJ,J'IO)KGHVIVI [NA 3TanoB NU3NHIOBOI CAeNKK

MotuBauua

Yuet B KPI coTpyHUKa TPyZA0EMKOCTM U pe3ynbTaToB Pa3paboTKy KIMEHTCKUX MPeAsIoKeHuil

Kontponb

OueHKa copepaHna KNUeHTCKIX NpeasioxeHni

OueHka 3PeKTOB KNMEHTCKUX NpeanoxeHni

McTouHMK: cocTaBneHo ABTOPOM.

0co0eHHOCTU O0BEKTa yHpaBJeHWA, TO €CTh
KJIMEHTCKOTO IIPEeJIOKEHUA. ITO MpeaImoiara-
eT HeoOXOAMMOCTDb yueTa MPUHIIUIIOB, IeJIiel,

Ekonomika i upravlenie = Economics and Management « 2024+ 30 (12) » 1567-1576

3a/lay M METOJOB YIPABJIEHUA C IEJHI0 TTOBBI-
meHusa 9pPEeKTUBHOCTU 1 KaKI0M JIN3UHTOBO
CIeJIKU, U NeATeJbHOCT! KOMIAaHUU B I[€JIOM.
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Llenu nu3nHrosoii komnanuu (J1K) >

Llenn nusnHroson caenku (J1C) » Llenn knnentckoro npeanoxenus (KIM)

\ ¢
3apaum KI1

v

MeTtogbl ynpasnenua KI1

v

v

v

v

MnanupoBaHue OpraHusauma MoTtuBayua KoHTponb
AHanu3 onbiTa Ha3HaueHue Yyet B KPI cotpyaHuka OueHka

P B3aIMOAENCTBUA

CIn3nHronony4varenamum

cneuymnanucta no Kl

Bbibop nn3nHroBoro

> npegnoxeHua (J1M)

nnpeameta In3nHra

PaspaboTka pernameHTa
B3anmopgenctaua no Kl

NeATeNnbHOCTM, CBA3aHHON
c noarotoBkon K1

copepxaHua K

Pa3paboTtka mopenei KN

Mnanuposaxme J1C,

—)» €€ 3Tanos, NapaMeTpoB

n ycnosuin K

OueHka a¢ppekToB K

Puc. 2. Cxema ynpaBneHua KNVEHTCKUM MpeanoXKeHneM B JIN3VHIOBOW KOMMaHUM
Fig. 2. Scheme of customer service package management in a leasing company

McTouHuK: coctaBneHo aABTOPOM.

I/ICHOJIL3OBaHI/Ie B IIPDAKTHUKE JIM3WMHIOBBIX
KOMIIaHUII pa3paboTaHHBIX IIOJIOKEHUNA OT-
HOCHUTEJIbHO IIPUHIIUIIOB, IleJieil, 3aJad U Me-
TOMOB YNPABJIEHUS KJIUEHTCKUM IMIPEATIONKE-
HUEeM MO3BOJIUT MOBBICUTL YPOBEHb HAYUHOMN
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000CHOBAHHOCTHU IIPUHUMAEMBIX YIIPaBJIeHUe-
CKUX PelIeHUH W Ha 9TOIH OCHOBE 00eCIIeUUTH
pocT 3¢ (peKTUBHOCTU KaK pALa JU3UHTOBBIX
CIeJIOK, TaK M JIMBWHTOBOTO KOPIIOPATUBHOTO

Ous3Heca B IeJIOM.
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