NPOBAE :

O. B. BopoHoBa, 1. B. nbuH

PedepeHTHaa moaenb OM3Hec-npoueccoB
BEPXHEro ypoBHS A1 MOCTPOEHUsA
APXUTEKTYPHbIX PeLUeHNIN CEeTEBbIX KOMMaHNM
FMCG-puTtenna

O. V. Voronova, I. V. II'in

A Reference Model of Top-Level Business Processes for the Development
of Architectural Solutions for FMCG Chain Retailing Companies

Ol’ga V. Voronova

Havun Hzopv Bacunvesuu

Igor’ V. Il’in

HacTosee nccnenoBaHne HanpaBaeHoO Ha NOCTPOEHME
pedepeHTHON MoAenn OU3HEeC-NMPOLLEeCCOB BEPXHEro
YPOBHS A7 MOCTPOEHUS apPXUTEKTYPHbIX PELLUEHU ce-
TeBbix komnanmn FMCG-putenna.

Lenb. PagpaboTath pedepeHTHyI0 Moaenb 6naHec-npo-
LLeCCOB BEPXHEro ypoBHSA AN MOCTPOEHUS apXUTEKTYp-
HbIX PELUEHUN ceTeBbiX kKomnaHunm FMCG-putenna.
3apaun. Ha Ha4anbHOM aTane nocTpoeHns pedepeHTHOM
MOZEeN HeoBXo0AMMO NPeACTaBUTbL onpeneneHe GusHec-
NMPOLLECCOB, a TakXe pPacCMOTPEeTb OCHOBHblE OTANYUSA
Oun3Hec-npoueccoB n 6usHec-pyHKUMK. NMoMrumo 3TOro,
HeobX0AMMO MNOCNenoBaTENbHO BbIIBUTb OCHOBHbIE,
ynpasnsiowme n obecneymsaioLlime 6U3HeC-NpoLecchl
ceTeBbix KOMnaHui FMCG-puteinina. BeiaBneHme nx B3a-
MMOCBSI3e MO3BONNT MNOCTPOUTL PpePEPEHTHYIO MOLENb
OM3HEeC-NpoLEeCcCOB BEPXHErO YPOBHS, HYTO SABASETCS He-
06X0AUMbIM YCNOBMEM Pa3pabOoTKM apXUTEKTYPHbIX pe-
LweHu ceTeBbix komnanuii FMCG-puteinina.

MeTtoponorus. loctpoeHne pedepeHTHOM Moaenu ABns-
€TCs OOHUM M3 3TarnoB MOCTPOEHUsi BU3HEC-aPXUTEKTYPbI
CeTeBbIX KOMMaHWn. B HacTosiwen paboTe npencraBfieHbl
onpefeneHnst OCHOBHbIX BUOOB OM3HEC-MPOLECCOB CETEBO-
ro puterina FMCG-cermeHnTa. ChopmMympoBaHbl OCHOBHbIE
OTNn4nsa OU3HeCc-NpoLLEeccoB U BuaHec-pyHkumi. Mocne-
[OBaTENIbHO PACCMOTPEHbI OCHOBHbIE, YMNpaBAfLWmne n
obecneumBatoLlme 6usHec-npoeccol. B npouecce pac-
CMOTPEHMS BU3HEC-MPOLECCOB CETEBbIX KOMMAHWUI BbISIBIIEH
KJIIO4EBO NPU3HAK, ONpeaensoLmii NPUHALNEXHOCTb KOH-
KpPeTHbIX BU3HEC-MPOLLECCOB K ONpeaeneHHOMY BUAY.
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The presented study builds a reference model of top-lev-
el business processes for the development of architectural
solutions for FMCG chain retailing companies.

Aim. The study aims to build a reference model of top-
level business processes for the development of archi-
tectural solutions for FMCG chain retailing companies.

Tasks. At the initial stage of building a reference model,
it is necessary to provide a definition of business pro-
cesses and consider the main differences between busi-
ness processes and business functions. Furthermore, it
is necessary to successively identify the basic, managing,
and supporting business processes of FMCG chain retail-
ing companies. Determining the relationship between
them would make it possible to build a reference model
of top-level business processes, which is a prerequisite
for the development of architectural solutions for FMCG
chain retailing companies.

Methods. Building a reference model is one of the
stages in the development of a business architecture
for chain retailing companies. This study defines the
major types of business processes in FMCG chain re-
tailing, formulates the main differences between busi-
ness processes and business functions, and succes-
sively examines basic, managing, and supporting busi-
ness processes. Examination of business processes of
chain retailing companies has revealed a key feature
that identifies specific business processes as pertaining
to a certain type.
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Pe3ynbTaTbl. Ha OoCHOBaHUM NpoBeOEHHOro MUcCCneno-
BaHWS cPOPMYNMPOBaHbI ONpeneneHns Tpex BnaoB omns-
HEC-NMPOLECCOB BEPXHErO0 YPOBHS CETEBbIX KOMMAHUNA
FMCG-puTelina (OCHOBHbIX, yrpaBasowmx n obecneym-
Batowmx). MNMpu 3TOM B KaA4eCTBE KIOYEBOrO Mpu3Haka,
onpenensioLwLero NpUHaaNexXHOCTb KOHKPETHbIX OU3HeC-
NPOLECCOB K OnpenesieHHoMy BuAay, NMpUHMUMaeTcs Ha-
npaBfeHHOE AENCTBME Kaxaoro 6u3Hec-npouecca B CO3-
naHun noTpebuTenbckon cToMMocTu. NlocnenoBaTesibHOE
paccMOTPEHME OCHOBHBbIX, yNpasnsiowmx 1 obecneynsa-
loLmnx GU3HEC-NPOLLECCOB, @ TakXe BhbISIBIEHWE UX B3a-
MMOCBSI3el NO3BONI0 NOCTPOUTL pedepPeHTHYIO Moaesb
ON3HEC-MPOLLECCOB BEPXHEr0 YPOBHS, YTO SABNSETCS He-
06X0AUMbIM YCNOBMEM Pa3pabOoTKM apXUTEKTYPHbIX pe-
weHnn ceteBblix komnaHnii FMCG-puTeinna.

BbiBOogbl. Pa3paboTka pedepeHTHOU monenn busHec-
NMpPOLECCOB BEPXHErO YPOBHS MO3BoAseT paspaboTatb
ONTMManbHOE apPXUTEKTYPHOE peLLeHne, KOTOpoe Co3aacT
ans cetesoro putenna FMCG-cermeHTa HOBblE BO3MOX-
HOCTW, OTKpbIBaKOLWMecs ons 6usHeca B anoxy umdpo-
BM3auUMM, KOrga MoBbILLEHME YNPaBAseMOCTU, MOHUTO-
PUHI nokasaTenen OesaTenbHOCTM N KOHTPOJb 6e3onac-
HOCTM MO3BONAT NEPENTU K NpeacKasaTebHbIM MOAENSM
1 MPOaKTUBHOMY (NPOrpaMMHO-LEeNEeBOMY) yNpaBaeHMIo
ceTeBbIMM KomnaHuamn FMCG-putenna.

Knro4esbie cnoBa: 613HEC-NPOLIECChHI BEPXHEIO YPOBHSI,
OCHOBHbIE BU3HeC-poLecchl, obecrneynBarLme bU3HeC-
rpoweccsl, yrnpasasoLme 6U3HEC-rMpoLEeCcChl, pepepeHT-
Hasi Mofesib, 6U3HEeC-apXUTeKTypa, apXuTekTypHoOe pe-
LueHne, MmogenpoBaHne 6M3Hec-rnpoLeccoB, PO3HNYHas
ToprosJsisi, ceteBou puterin, FMCG-cermMmeHr.

Ana untuposauuns: BopoHosa O. B., NnbuH UN. B. Pe-
depeHTHas moaenb GU3HEC-NPOLLECCOB BEPXHErO YPOB-
HS 019 NMOCTPOEHUS apXUTEKTYPHbIX PELUEHU CeTeBbIX
komnaHunii FMCG-puTteiina // OkoHoMuka v yrpasieHue.
2019. N2 5 (163). C. 81-88.

B Hacrosiee Bpema mporiecce udpoBoit TpaHCHOP-
MaIM¥ OKa3bIBAET CYIeCTBEHHOE BIMAHUE IIPaK-
TUYECKU Ha BCe OTPACJU SKOHOMUKM, B YaCTHOCTH,
uHAycTpus puteiinaa y:xe ¢ 2017 r. mperepreBaeT
KapAuHaJdbHbIe m3MeHeHus. O00pPOT PO3HUUHON
Toproeiu B Poccuiickoit @emeparnuu B 2018 r.
yBequumica Ha 2,6% B COIOCTABUMBIX I[€HAX IIO
cpaBueHuio ¢ 2017 r. — mo 31,548 Tpau pyo.
[1]. IIpu sTom puTeiinepsl paboTaiy B YCIOBUAX
cTabUJIBbHO HUB3KOTO IIJIATEKEeCIOCOOHOTO cIpoca
U YCUJIMBAIOIIETOCS JAaBJIE€HUS CO CTOPOHBI TOCY-
mapctBa. CereBvie Kommanuu FMCG-cermenTa u
CerofHs IPOMOJIKAIOT HAXOAUTHCSI B JOCTATOUHO
caoxkHout curyamuu. Ha peiake FMCG-toBapos
KOHKYPEHIINS OCTAaeTCs OUeHb BLICOKOM. BHemHue
pes3epBhI pocTa MPAKTUUECKN MCUEPIaHbI, 0c000e
BHUMAaHUE yIeJAeTCA ONTUMU3ANUN COOCTBEHHBIX
pecypcoB ceTeBbIX KoMItaHuii. [ToMmumo sToro, cTo-
MMOCTh TOBApPOB MPOIOJIKAET OCTABATHCA BAKHBIM
daKTOpPOM i KOHEUHBIX HOTPeOUTesei.

B 5Tux ycioBUAX YCHEIIHBIMU SBJIAIOTCA Ce-
TeBble KOMIIaHWU, Haubojee s3G(PeKTUBHBIE II0
cBOMM OMBHEC-IIPOIleccaM, B COOTBETCTBUU C UEM
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Results. Based on the conducted study, the authors
define three types of top-level business processes of
FMCG chain retailing companies: basic, managing, and
supporting. The direct effect of each business process
on use value creation is viewed as the key feature that
identifies specific business processes as pertaining to
a certain type. Successive examination of basic, man-
aging, and supporting business processes and iden-
tification of the relationship between them makes it
possible to build a reference model of top-level busi-
ness processes, which is a prerequisite for developing
architectural solutions for FMCG chain retailing com-
panies.

Conclusions. Building a reference model of top-level
business processes makes it possible to develop an op-
timal architectural solution that would create new op-
portunities for FMCG chain retailing and business in the
age of digitalization, when increased manageability,
monitoring of performance indicators, and security con-
trol make possible the transition towards predictive mod-
els and proactive (goal-oriented) management of FMCG
chain retailing companies.

Keywords: top-level business processes, basic business
processes, supporting business processes, managing
business processes, reference model, business archi-
tecture, architectural solution, modeling of business
processes, retail trade, chain retailing, FMSG sector.
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TJIaBHBIMU aKIleHTaMU PasBUTHUSA KOMIIAHUI cTa-
HOBSATCSA IUMPOBU3AIUA U ellle 00JIbIIasg OpUeHTa-
nusa Ha morpeduTeseii. Hanmpumep, KanurajabHbIe
sarparsl X5 Retail Group cocrasasaoT 90 miupn
py0., us Hux 22% uHampasiaeno Ha IT-mogaepEKy
OusHeca, MpUUYEM MJIaHUPYETCA, UTO B JasIbHeEMH-
1eM 9Ta J0Jda OyIeT yBeauuuBaThcA. KoMmanmsa
HauaJyia paboratrb Han Big Data ¢ 2017 r. X5
Retail Group mposoauT paboTy IO BBISIBJICHUIO
IIPOIeCCOB, KOTOPhIe HEOOXOAMMO aBTOMATU3U-
poBaTh Ha OCHOBE JAaHHBIX W OT KOTOPHIX ceTe-
Basd KOMIIAHUA IMOJYYUT HAuMOOJIBIIHIT d(PPeKT.
IIpuMep TakuMX OPOIECCOB — aBTOMATHU3AIUA
accoprtumenTa. [lo 2018 r. sToT mpoIiecc mOJHO-
CThIO 3aBHCEJ OT KATErOPUNHBIX MEHEIKEepPOB,
B 2019 r. 3akaHumBaeTcA MIPOIECC AaBTOMATU3A-
nuu accoptuMenTa B «[IaTepouke» M HAUMHAETCSA
B «Ilepekpectre» [Tam :xe].

dbdeKTBHOE yIpaBjeHUe OM3HeC-IIpoliecca-
MU HEBO3MOKHO 0e3 IMOCTPOEHUS apXUTEKTYPhI
IpoIleccoB, KOTOpas, B CBOIO Ouepelb, CBA3aHa
¢ TIOCTpPOeHUEeM OM3HeC-apXUTEeKTYPhl KOMIIaHUN
B 1esiom. OcHOBHBIE 9Talbl pa3paboTKu OuM3HEC-
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OcCHOBHBIE 9Tabl Pa3paboTKY OM3HEC-aPXUTEKTYPHI ceTeBhIX KoMmmaHui FMCG-pureiina

—

PaspaboTka QyHKINOHAIBHOM MOIEIN CEeTeBOM KOMIIaHUN |

|

PaspaboTka opraHM3anOHHO CTPYKTYPEI CETEBOI KOMIIAHUH |

—>| Paspaborka QyHKIMOHAIBHO-OPUEHTUPOBAHHOM OPraHU3AINOHHON CTPYKTYPhI |

|

PaspaboTka cucTemMbl O3HEC-TIPOIIECCOB CETEBO KOMITAHU U |

N

dopmMupoBaHUE CUCTEMBI JOKYMEHT0000pOoTa (110 OM3Hec-IpoIeccam) |

Puc. 1. OcHoBHble aTanbl pa3paboTkyu BU3HEC-aPXUTEKTYPblI ceTeBbix koMmnaHuii FMCG-puTeiina

OcHOBHBIE OTJINYMS OU3HEC-PYHKINI 1 OU3HEC-TIPOIECCOB
Busnec-pyHrmusa Busuec-nporecc
COBOKYITHOCTD OJHOPOIHBIX > COBOKYIHOCTh PAa3JIUYHBIX BUIOB
> WY CHeIUaIN3NPOBAHHBIX IeATeJTbHOCTU
BUJIOB [E€ATEJTHHOCTHU
Busuec-mpoieccsl MOTYT IPOXOUTDH Yepes
Peanusanusa KOHKPETHOM QYHKI[UNA HECKOJIbKO ITOpasieIeHnil KOMIIaHU T
HOAAEP/KUBAETCA OIpeAeIeHHbIM > Wan OBITH OTPAHUYEHBI PAMKAMU
|  CTPYKTYPHBIM HOApaseeHreM KOMIAHNH KOHKPETHOTO CTPYKTYPHOI'O
moapasaeeHus
> Hannune «BXOZOB» M «BBIXOLOB»
DYHKIUA MOKET He IPUBOJUTH a A
K 3aJJaHHOM 1€/, HO BBIIIOJHSAET
BCIIOMOTaTEJbLHYIO POJIb
Hanuuwe pesysbrara, 06J1a1a10I1ero
TP ee JOCTUKEeHUT —> .
OIIPeIeJIEHHOM [IEHHOCTBIO

Puc. 2. OcHOBHblIE OTANYNSA BU3HEC-DYHKLMA U BU3HEC-MPOLLECCOB

apxuTeKTyphI cereBoil kKommnanuu FMCG-puTeiinia
npencTaBjIeHbl Ha puc. 1.

ITemouka cosmaHusa IIOTPEOUTENHLCKON I[€HHO-
CTHU KayKJOU KpymHOI ceTeBoit kKomnaunuu FMCG-
cerMeHTa peayn3yeTcs Yepes UCIOTHeHNe OTAe/ b-
HBIMU CTPYKTYPHBIMHU IIOAPAa3JeJeHUAMU CBOUX
dyarnuii. Iloctpoenre GyHKIIMOHAIBLHO-OPUEH-
TUPOBAHHON MOJEeJU OPTaHU3aI[MOHHON CTPYK-
TYPBI SABJIAETCS OCHOBOIIOJATAIOINUM 3JI€MEHTOM
MIPOEKTUPOBAHUA OM3HEC-apXUTEKTYPHI CeTeBOM
kommnanuu FMCG-pureiina. IIpu sTom, coriiacHo
puc. 1, cienyoiuM BaXKHBIM 9TalloM pas3padoTKu
OM3HEeC-apXUTEKTYyPhl CETEBON KOMIAHUU SIBJISA-
eTcd IIOCTPOeHUe Mofeau OusHec-mIporeccos [2].

Ha mauasbHOM dTare IOCTPOeHUSA pedepeHTHON
MOIeJI1 He0OXOAMMO IIPEACTABUTh OIIpeesieHre Omn3-
Hec-1rpoIteccoB [3]. IIocKoIbKY ITOCTPOEeHYE MOAEIN
OM3HEC-TIPOIIECCOB ABJIAETCSA ITAIIOM, CJIEAYIOIINM
3a pa3pabOTKON (PyHKIMOHAJIBHOU MOAeaHn, Oyaer
11eJ1ec000Pa3HO OCTAHOBUTHCSA HA BHIABIEHUU OTIU-
ynii GusHec-PyHKIUI 1 GM3HEC-TIpoieccos (puc. 2).

Ilox OusHec-mpoIlleccoM CJenyeT IIOHUMATh
COBOKYIHYIO IIOCJIEOBATEJIbHOCTL HAEHCTBUH IIO
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IpeoOpPa30BaHUIO PECYPCOB, MOJYUEHHBIX HA BXO-
e, B KOHEUHBIA IIPOAYKT, UMEIONINil IIeHHOCTh
I morpeburens, Ha Boixoze [4]. Ilorpeburess
MOJKeT OBITh KaK BHEIIHUM, TaK YU BHYTPEHHUM
0 OTHOIIEHWIO K KoMmaHuu. IIpm sTOM BHeII-
HU#l moTpebuTes b He BXOAUT B COCTAB CETEBOI
KOMIIAaHUU, a BHYTPeHHU — BxoauT [5]. Baikuo
3HATH IOTPeOUTEe A OM3HEC-TIPoIlecca IOTOMY, UTO
UMEHHO OH ABHBIM WJMN HEeABHBIM 00pasoM 3a-
IaeT TpeOOBaHUA K IPOIECCY U, CIENOBATEIHHO,
MOJKET OKas3bIBaTh BIMAHUE JasKe Ha caM (pakT
CYII[eCTBOBAHUA KOHKDPETHOTO IIpoIlecca.

ITpu paccmoTpeHun GU3HEC-TIPOIECCOB CIAEAYeT
YYUTBIBATh YPOBHU Aetajiudanuu. [Ipm sTom Ha
HAYaJbHOM 3JTalle IMMOCTPOEHUS MOJeJn Ou3Hec-
npoiieccoB cereBbix Kommauuii FMCG-cermeHnTa
HeoOXOAMMO BBIIEJIUTH OM3HEC-IIPOIleCChl BepXHe-
ro ypoBHda [6]. ITo 6usHec-mpomeccaM BepXHEro
YPOBHSA CJIeyeT MOHUMAaTh KJII0UeBble, HauboJiee
3HAUWMBbIE JJId OpPraHW3anuu OM3HEC-TIPOIECCHI,
KOTOPBbIE BBIPAKAIOT IfeJIeBble (PYHKIUM KOMIIa-
HUU U ONpeneasioT ux crpykrypy [7]. IToctpoe-
HUe MOJeJIl BePXHEr0 YPOBHA IIPECTABIAET CO-
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001f MHCTPYMEHT aHAJIn3a AeATeIbHOCTU CEeTeBOH
KOMIIAHUM, WCIIOJb3YEeMbIH IJd GOPMUPOBAHUA
cucTeMbI IIpoileccoB. Mogesb Gu3HeC-IIPOIlecCOB
BEpXHEro ypoBHsS HeoOXoAumMa, B IEpPBYIO OUe-
penb, 1y 0600CHOBAaHHOTO (DOPMUPOBAHUA CTPYK-
TYPBI IPOIECCHBIX KATETOPHUH U I'PYII B CUCTEME
mpoiieccoB cereBoit kommauuu FMCG-pureiina.

CyiiecTByeT pasjinuHble KJacCU@UKAIIAU O13-
Hec-mpoiteccoB. Kinaccudukramnusa 6usHec-mpoIiec-
COB IIOMOTaeT OUPEeJINTh, KAK UMEHHO BBIIEJIATh
KOHKDETHBIA IIpoIecc m3 ux odOieit maccol. Kak
IIPaBUJI0, OCHOBHBIE IIPOI[€CCHI BBIAEIAIOT NCXOM
W3 pesyJbTaTa I[eHHOTO IJA IIOTPe0uTe s, BCIO-
MoraTeJibHbIE IIPOIIeCCHl BBIAEJNSIOT II0 Pecypcy,
KOTOPBIM OHU CHa0KalOT KOMIIAHUIO, a yIIPaBJIA-
OI[e MIPOIECChl — N0 O0BEKTY, HAJ KOTOPHIM
OCYIIeCTBJSAETCA YIPAaBJIAIOIee BO3aelicTBUE.

B mporecce ucciemoBaHuA OuM3HEC-IIPOIECCOB
cereBbIX Komunauuii FMCG-puTeiina ObLI BbIABIEH
KJII0UEeBOU IPU3HAK, OIIPEAeAIONNN TPUHAIJIEHK-
HOCTh KOHKPETHBIX OMB3HEC-TIPOIECCOB K OIpee-
JIEHHOMY BU[Y, B KQuecTBe KOTOPOTO IPUHATO Ha-
IIpaBJieHHOe AelicTBUe KasKI0T0 Ou3Hec-IIpoIlecca
B CO3JaHUU MNOTPeOUTENbCKON IleHHOCTH. IIpu
9TOM IIOJ] IIOTOKOM CO3IaHUA IIOTPEeOUTEThCKON
neHHocTu cereBoro pureitsia FMCG-cermeHTa cie-
IyeT IIOHUMAaTh COBOKYIIHOCTh BCEX HEUCTBUM IO
mpeo0pas3oBaHUIO PeCypcoB 1 HHGpOpPMAaIUU B 3a-
KOHUEHHBIN NPOAYKT IJsI IOTPeOuTes .

Cienyer 3aMeTUTh, YTO IIOTOK CO3JaHUA II€HHO-
cTu HauboJIee 1esiecoo0pas3HoO MPeICTABIATE rpadu-
YeCcK:U — B BUJle KapThl OM3HEeC-TpoIeccoB. B coor-
BeTCTBUU C 3TUM OCHOBHBIMU OM3HEC-IIpOolieccaMu
SABJISAIOTCSA IIPOIIECCHI, HEIIOCPEACTBEHHO CO3/aolye
MMOTPEOUTENTbCKYIO IEHHOCTh, OHU COCTABJSIOT OC-
HOBHOII OM3HEeC KOMIIAHHUU U CO3ZAl0T OCHOBHOIL
TIOTOK moxomoB. K ympasiasamomuM O0u3Hec-IIporec-
caM CJIeyeT OTHECTH IIPOIeCChl, YBeJIUNUYNBAIOIIIE
MMOTPEeOUTEIbCKYIO IIeHHOCTh, KOTOPhIE OXBATHIBAIOT
BeCh KOMILIEKC (QYHKIUN yIpaBJIeHUA Ha ypPOB-
He KaKIoro Om3Hec-TIpoliecca M OMBHEC-CUCTEMBI
B 1restoM. O0eceunBaronire Ou3Hec-IIPoIlecChl Ipen-
HasHaueHbI AJ1s1 o0eclieueHnsI OCHOBHBIX U YIIPaB-
JISIOMUX OMB3HEC-TIPOIeCCOB 1 OPUEHTHUPOBAHBI HA
MOANEP:KKY UX YHHUBEPCAJbLHBIX UepT.

PaccmoTpuM KaKabIil OTOEJAbHBIN BUJ OU3HEC-
IIPOIIECCOB BEPXHETO YPOBHSA CETEBLIX KOMIAHUH
FMCG-cermenTa 6osee monpoo6uo. Tak, ocHOBHBIE
IIPOIlecChl BEPXHEro YPOBHS CETEBOW KOMIIAHUU
FMCG-pureiina npencraBieHbl Ha PUC. 3.

IIpomeccsl, mpencTaBieHHBIE HA PUC. 3, OTHECe-
HBI K OCHOBHBIM, ITOCKOJIBKY UMEHHO OHU CO3JAI0T
TMOTPEOUTETBCKYIO CTOMMOCTD CETEBBIX KOMITaHUH
FMCG-pureiiia. PaccmoTpum ux 60jee moapooHoO.

1. 3axynka. ToBapHbIil aCCOPTUMEHT, IpeJIarae-
MBIU IIOKYIIaTe/I0 CETeBOU KOMIaHUel, nMeeT BarK-
HOe 3HaueHUe Ajsd mokynareseii. [Ipu sTom mpak-
TUUYECKH y Bcex ceTeBbIx Komnaumii FMCG-pureiiia
OTIeJI 3aKyIIOK OPTaHM30BAH C YUeTOM O0COOeHHOCTel
IIpeICTaBJIEHHBIX B CETU TOBAPHBIX KATETrOpUii. AB-
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TOMAaTHU3AaIUs IPoIecca 3aKyIIOK U 3aKa30B, B CBOIO
ouepenb, ITO3BOJIAET CETEBOM KOMIIAHWUU TOBBICUTH
3¢ HEeKTUBHOCTH YIIPABJIEHUA 3allacaMu, OIITUMUBU-
poBaTh pabouee BpeMs IIePCOHAJIA, a TAKKe JOCTUT-
HYTb CTpAaTEernuecKux IeJieil mo pacuimpeHuio CeTu.

2. Jloezucmuxka. PocT MHTEHCUBHOCTU TOBapO-
obopora crumyaupyer cereBble KoMmmanuu FMCG-
puTeiiyia omepaTuBHO pearupoBaTh Ha IT-HoBal;
B JIOTHCTHKe. B 1esoM, JIorHCTUUECKUEe peIleHus,
IpUMeHsieMble B POSHUYHOI TOPTOBJIE, MOTYT ObITH
ONITUMU3UPOBAHBI 3a cUeT auddepeHImau KOH-
TPOJIA HAJ OTIePAIUAMHU, CHUKEHUA CJI0KHOCTU B CH-
cTeMax IOJAEP:KKY IPUHATUA PELIeHN, THTEIPAIUI
Pa3IUYHBLIX PeIIeHUll, CAeJaHHBIX pUTeiepoM u
ero mapTHepaMH B IeNH ITOCTaBOK. CKJIaIbl CeTEBBIX
rommaunuit FMCG-pureiisia UMEIOT JOBOJHHO BBICO-
KWl YPOBEHb aBTOMATU3AIlMU KAaK C TOYKU 3PEHUA
000pyIOBaHUA, TAK U C TOUKY 3PEHUA CUCTEM yIIPAB-
JieHus1. ITO 00bACHSIETCA 0COOEHHOCTSIMU POSHUYHOMN
TOPTOBJIU, IJI KOTOPOM XapaKTePHbI MEJIKOIITYYHbBIHN
¥ TITYYHBIH OTOOP, BBHICOKAs MHTEHCUBHOCTH Xpa-
HeHusa, ASN-IpueMKa, IITYYHBIA yUeT IPOAYKINN
13-3a HeOOXOAMMOCTY BBeIeHUs 00s13aTeIbHOI Map-
KUPOBKM OTIEJbHBIX KaTeTOPUI TOBAPOB.

3. Mapremune. B HacTosAIee BpeMA MapKeTUHT
cereBbix Komnauuii FMCG-pureiisia HampaBjeH
B CTOPOHY KJIMEHTOI[EHTPUYHOCTU U II€PCOHAJIU-
sanuu. IlepcoHanunsanus IPOIOJIKAET BBIXOIUTH
HA HOBBIN YPOBEHb BJIUSHUS C aKIEHTOM Ha HUC-
monb3oBanme Al 1 aHATUTUKY UCTOPUYECKUX JTAH-
HbIX Tpogask. CereBrie Komnauuu FMCG-pureiiia
MOTYT IIOBBICUTH 3 (PEKTUBHOCTD IIOUCKA 11eJeBOH
ayaIUTOPUH, aHAJIUBUPOBATH IIOBEIeHe IToTpebu-
Tesiell, UX MPENIOUYTeHUs, MOTPEOHOCTH, 340PO-
Bbe U MHOTO€ pyroe. AHain3 TaHHBIX OTKPHIBAET
0OJIbIIVE BO3MOYKHOCTH B TaKHX 00JACTAX, KaK
cHaOKeHMe, yUeT PeCypPCOB U UX pacupejeseHue.
B mesax noBBIIIEHUSA JOATBHOCTU IIOTPEOUTEIEH
cereBble Kommnanuum FMCG-pureiiia HaumHAIOT
BHEIPATH TEXHOJOTWU PACIO3HABAHUSA JHUIL AJIS
3aTIOMUHAHUSA KJINEHTOB, PEIIeHU AJIT OTCIEKU-
BaHUA BO3BPAIIAIOIINXCA KJIUEHTOB U YIyUIIeHUA
KauecTBa OOCHy:KMBaHUA. [JIaBHBIMU 3ajadyaMu
mepcoHaIu3auu oyaeT cobIomenne KOHQUIeHITI-
aJILHOCTH BO m306erKaHure BO3MOKHBIX HAPYITeHUH
u 3 PpexruBHad pabora c morpedbureaamu (IIpemo-
CTaBJIEHNE TOJIBKO PEJeBAHTHBIX IIPEAJIOKEeHUN.

4. IIpodaxu. B HacTOsAIIee BpeMsa aKTUBHO pas-
BUBAIOTCS PAa3JUYHBIE CIIOCOOBI KOMMYHUKAIUHI
MEXIY CeTEeBBIMU KOMIIAHUSAMU U IOTPEeOUTesA-
Mu. PBIHOK OHJIaWTH-TOPTOBJIN PACTET JOCTATOUYHO
BBICOKMMU TeMIIaMH’, B 3TUX YCJIOBUAX OMHUKA-
HaJIbHbIE KOMIIAHUYU IMOJIYyYalOT IIPEUMYIecTBa
B KOHKYDEHTHO# 6opboOe.

Brigenenue yupasasgioninx U 00eCIeunBarOIIuX
OM3HEeC-TIPOIECCOB CTAHOBUTCA HEOOXOAUMBIM yC-
JIOBUEM MOJEJUPOBAHUSA OCHOBHBIX OM3HEC-IIPO-
meccoB. ONTuMM3aIMA OCHOBHBIX OM3HeC-IIpoIec-
COB, B CBOIO OUepe/b, BJIeUeT 3a COO0M ITOBLIIICHME
YeTKOCTH YyIIPaBJEHUECKUX U 00eCIeunBaIOINX
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» 3AKVYIIKA
— oIIpeje/ieHre MOTPeOHOCTH B TOBAape; — (hOpPMUPOBAHUE 3aKA34;
— IIOUCK IIOCTABIIUKOB; — 3aKa3 TOBAPOB;
— IIOMCK TOBApOB; — BO3BPAT TOBAPOB IIOCTABIIUKAM.
» JIOTUCTHUKA
TP AHCIIOPTHAA JIOTUCTUKA CRJIAJIICKASA JIOTUCTUKA
— yIpaBJIeHHe [IeII0YKOM IIOCTABOK; — IIpHeM TOBapOB;
— yIpaBJieHHue IepeMelleHneM; — XpaHeHIe TOBAPOB;
— YIpaBJIeHNE IIEPEBO3KaAMMU; — KOMILIEKTAaus IapTUi TOBAPOB;
— yIpaBJleHHIe IapKOM U PecypcaMu; — OTTPY3KA TOBAPOB;
— Cllata TOBAapOB Ha CKJIaL; — y4eT U KOHTPOJIb TOBAPOB.
— KOHTDOJIb U VIIpaBJeHNUe JBIKeHIeM
» MAPKETHUHTI
— olIpejiesieHNe IOTPeOHOCTEl IOTpebuTe I lt; — peanu3alusa PIHOYHON cTpaTerny;
— cermMeHTaNus MOTpebuTeei; — BBIOOD KAHAJIOB PACIIPOCTPAHEHNA;
— MO3UI[MOHUPOBAHNE HA PHIHKE; — peKJaMa U IPOJBILKeHNe.

Y

MIPOIAKI

— IJIAaHUPOBAaHUE U KOHTPOJb IPOLAK;

— yIpaBJiieHUe aCCOPTUMEHTOM;

— KOHTPOJIb BBITIOJTHEHUS 00513aTEIHCTB
10 JOTOBOPY, KOHTPOJIb PeKJIaMaIuii;

— IIpoI1eccC oIIpeaejIeHusA cocoba IIPpOJaKu;

— KOHTPOJIb IIPOBEIEHNUS PACUETOB;

— mepuengaiisunr (off-line);

— npueMm u 00paboTka 3axKasos (on-line);

— Ipolecce IPeJoCTaBIeHUS IOCTIPOLAYKHOTO
cepBuca.

Puc. 3. OcHOBHbIE MPOLLECChl BEPXHErO YPOBHSA ceTeBon komnaHum FMCG-putenna

IpoIleccoB. 9TO, B MEePBYIO ouepenb, MIPOI[ECCHI
JIOTUCTUKU, B3aKYIKH, OPraHu3aliusd MMOIIeP K-
KM JOKyMeHTAmuoHHOTro obecmeuenus, CMEK-
IIPOIEeCChI, a TaK:Ke OOCHyKUBaHUE ITOMEIeHUH
1 o00pymoOBaHUA, KaApPOBbIe IpoIlecchl (IIpuem,
yueT, yBOJbHeHHe, 0o0yueHIe, MOBLIIIIEHNE KBa-
audpuranuu). ABToMaTus3anuA 3TUX NPOIECCOB
MMO3BOJSAET B MaJbHEHIeM CHUMKATh MU3JEPKKU
Ha UX HUCHOJIHEHUWE U IMOBBINIATH 3(Pp(PeKTUBHOCTH
paboTel ceTeBoit komnauuu FMCG-pureiiaa.
PaccmoTpum majee yrpaBisolue 1 o6ecreyun-
BarOIIMe IPOIeCChl CeTEeBOH KOMIIaHUM. YIIPaBJIA-
FOII[1Ie TIPOIlECCHI BEPXHETO YPOBHS CETeBOH KOM-
naauu FMCG-pureiiia npeacraBieHsl Ha puc. 4,
a obecmeunBamIllye — Ha puc. d.
ITocnemoBaTenbHOE PAcCMOTPEHNE OCHOBHBIX,
YIPaBIAAOIUX U 00ecIieunBaOIInX OU3HEC-IIPo-
IIECCOB, a TaKyKe BBLIABJIEHNE WX B3aUMOCBA3EH
MMO3BOJIUJIO IOCTPOUTHL PedepeHTHYI0 MOJeNab
OM3HEeC-TIPOIIECCOB BEPXHETO YPOBHA, IPEJCTAB-
JIEHHYIO Ha puc. 6, UTo ABIAeTCA HeOOXOAUMBIM
ycJoBUEeM Pa3paboTKM apXUTEKTYPHBIX pPellleHuni
ceTeBbIX Komnaunuit FMCG-pureiina.
PaspaboTka pedepeHTHOI Mogeau OM3HEC-TIPO-
IIECCOB BEPXHETO YPOBHS II03BOJISAET pa3padboTarh

OKoHOMWKa 1 ynpasneHne / Economics and Management = N5 (163) 2019

ONTUMAaJIbHOE apPXUTEKTYPHOE pellleHre, KOTopoe
cosmact mJjsa cereBoro pureiisa FMCG-cermenTa
HOBBIE€ BOBMOKHOCTH, OTKPLIBAIOIIIECS AJI Ou3-
Heca B 910Xy UG POBU3AINU, KOTA IOBBINIeHTE
YIOPaBIAEMOCTH, MOHUTOPUHT IIOKa3aTejel ged-
TEeJIbHOCTH U KOHTPOJb 0€30MaCHOCTU ITO3BOJIAT
IepeiTH K IpeacKas3aTeJIbHbIM MOLEJIIM U IIPO-
aKTUBHOMY (IIpOrpaMMHO-IIeJIeBOMY) yIIpaBJie-
HUO ceTeBrIMU KomMnaHuaMu FMCG-pureiina.

JintepaTtypa

1. Retail.ru — mopraJj AJsa pPUTENHIePOB U IIOCTABIIUKOB.
[9nexrpounsiit pecypc]. URL: https://www.retail.ru/
(mara o6pamtenusa: 10.01.2019).

2. Boponosa O. B., Havun H. B. ArperupoBaHHas MO-
JeJb MOTHMBAIMOHHOTO PACHIMPEHUA AJIS MOCTPOEHUI
apXUTEKTYPHBIX peleHuii cereBoro pureitna FMCG-
cerMeHTa // OKOHOMHKaA W ymnpaBiaeHume. 2019. Ne 2
(160). C. 78—85.

3. Boporosa O. B., Hnvun H. B. CoBepliieHCTBOBaHUE
6usHec-monenu cereBoro FMCG-pureiiia Ha OCHOBe
nponeccHoro noaxona // MsBectusa Caukt-IleTepOypr-
CKOT'0 TOCYZapCTBEHHOTO YKOHOMUUYECKOT'O0 YHUBEPCHU-
Tera. 2019. Ne 2 (116). C. 74—82.

4. Jlesuna A. H., Boppemanc A. ., Jlenexun A. A. ®yHK-
IIMOHAJILHO-OPUEHTHPOBAHHOE IIPOEKTUPOBaHYEe NH(DOpMa-
LMOHHBIX CUCTEM HHMPPACTPYKTYPHOEMKHUX MIPEeAIpUsi-
tuii // Ilepcuexkrust Hayku. 2018. Ne 11 (110). C. 35—39.

85

MATEMATVUHYECKOE MOLENMNPOBAHWE, CUCTEMHbBIVNI AHANTING



MATEMATUHECKOE MOLENMNPOBAHWE, CUCTEMHBIVI AHANTNG

86

Ynpasaaiouue 6Gu3Hec-mpoIecchl BePXHero ypopHs ceTeBoii kommanun FMCG-pureiiia

CTPATETMYECKOE YIIPABJIEHUE

— CTpaTeruyecKuil aHaIu3; — OIleHKa ¥ KOHTPOJIb Pean3alliy CTPATEeT U ;
— leHepupOoBaHVE 1 AHAN3 aJIbTEPHATUB; — BHYTPEHHAA JUAarHOCTUKA KOMIIaHWUH;

— (hopMUPOBaHYE CTPATETUIA;

— cTpaTernuecKuii BLIOOD U peaniusaius

— yIpaBJiieHue U3MEeHEeHUSIMU;
— OlleHKa Pe3yabTaToB 1 9HEeKTUBHOCTHU.

cTpaTeruii;
YIIPABJIEHUE ®MTHAHCAMU
— OIOKeTUPOBaHIUE AeATeILHOCTH; — yIIpaBJIeHUe ITacCuBaMU;
— yIIpaBJIeHYeCKUIl yUeT; — yIIpaBJjeHue JUKBUIHOCTHIO;
— OyXTaJTepCKuil yuer; — yIpasJjeHue QUHAHCOBBIMU IIOTOKAMU;
— yIpaBJieHre aKTUBaMU; — yIpaBjeHre QUHAHCOBBIMU PUCKAMU.

VIIPABJIEHUE MAPKETHUHI'OM

— aHaJIM3 WHPOPMAIIUY O PHIHKE; — oreHKa 9(pHEKTUBHOCTY PHIHOUYHOM CTpaTerny;
— pa3paboTKa PHIHOUHOII CTPATeTnH;
— pa3paboTKa cTpaTeruu paboThI ¢ TOTPeOUTEIEM; — onieHKa 9 HEeKTUBHOCTHY PEKJIAMBI;

— paspaboTKa IIaHa IPOJAK; — yIpaBJieHre [[eHO00pa3oBaHUEM.

— OIleHKa CTeIleHU yA0BJIETBOPEHHOCTH}

> VIIPABJIEHUE ITEPCOHAJIOM
— yIIpaBjieHKe OPraHU3aIlMOHHBIM IIOCTPOCHUEM — OIlCHKA IIepCcoHaJIa;
U IBUKEHHEM [1epPCOHAa; — yIpaBJieHre KOMIIETEHTHOCTHIO [IePCOHAJIA;
— yIIpaBJIeHUE TPYAOBBIMHU OTHOIIIEHUIMU; — ympasJieHre MOTHBAILel IIepcoHaa;
— yIpaBJieHHue 3aTpaTaMu Ha ITIePCOHAI; — ympasJieHre KOPIIOPATUBHON KyJIbTYPOI.
> VIIPABJIEHUE KAYECTBOM
— IJIAHUPOBAHNE KauecTBa TOBAPOB; — IJIAHWUPOBAHIE KAaueCTBA O0CIy KUBAHU;
— ayqUT KaueCTBa TOBAPOB; — ayAuT KauecTBa O0CIyKMBaHU;
— obecrieueHue Ka4eCcTBa TOBAPOB; — obecrieueHre KauecTBa O0CTyKUBAHUS;
— KOHTPOJIb KAU4eCTBA TOBAPOB; — KOHTPOJIb KaueCTBa 00C/IyKUBAHUA.
> VIIPABJIEHUE PUCKAMUAU
— cTpaTeruyecKoe yrpaBjieHne PUCKAMMU; — UAeHTU(MUKALUI PUCKA;
— OIlepaTUBHOE yIIPaBJIeHNe PUCKAMMU; — aHaAJIM3 PUCKA;
— ymOpasJieHNe PUCKaMU B 00J1aCTH MHBECTUIINIA; — OILIEHKAa PHUCKa;
— ympasJieHHe PUCKaMU B 00J1aCT MHHOBAIWIA; — OPUHATHE U PEATN3aIusa PUCKOBOTO PEIIeHUA.
' VIIPABJIEHUE BUSHEC-IIPOITECCAMU 11 OPTAHU3AIITMOHHOE PA3SBUTUE

— BbIJleJIeHTe OM3HEC-TIPOIECCOB; — aBTOMATU3ALUA OM3HEC-TIPOIECCOB;
— MOJeJIMpOBaHNe OM3HeCc-IIPOIeCCOB;

— aHa/IM3 GU3HEC-IIPOIECCOB;

— perjiaMeHTaIus OM3HeC-IIPOIeCCOB;
— BHeJpeHue OM3HeC-IIPOIECCOB;
— COBEPIIeHCTBOBaHNE OM3HEC-TIPOIIECCOB; — KOHTPOJLJIMHT OU3HEC-TIPOIECCOB.

Puc. 4. YnpaBnsiowie npoLecchbl BEPXHErO YPOBHA ceTeBol komnaHum FMCG-puTteinna
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> IT-OBECIIEYEHUE U CBA3b
— obecrreueHre yIpaBeHUA N3MEHeHUIMU — obecrieuenye ylpaBIeHNs CETAMY;
KOPIIOPATUBHOI MHGOPMAIIMOHHO CPeIbl; — yHIpasJjeHue cepBepaMu U IIPUJIOHKEHUAMM;
— obecIieueHNe yIPaBIeHNUA KOHQUTYPAIUAMU; — yIpaBjieHre XpaHeHueM JaHHbIX.
> IOPUINYECKOE OBECIIEYHEHUE
— obecrieueHme JOTOBOPHOII AesTeIbHOCTH; — obecrieueHne IPeICTaABUTENbCKUX QYHKITHIH;
— obecIieueHne B3aUMOJIeCTBUSA — obeclieueHre PETUCTPAIIMOHHO 1eATeTbHOCTH;
C roCyJapCTBEHHBIMU OpTaHaMU’; — obecrieueHre KOHCYJIbTAIlHOHHO
— obeclieueHre TPETeH3NOHHO-ICKOBOIT pabOThI; IesTeJbHOCTH.
> AIMUHUCTPATUBHO-X03AMCTBEHHOE OBECIIEUEHUE
— Tekylree obecreueHNe NeATEIHFHOCTH; — opraHmu3anua paboynux MecT;
— B3aMOJIEHICTBYIE C APEHIOLATEIAMY; — obecIieueHMe SKCILTyaTalluy 30aHUA,
— B3aMOJIEHICTBYIE C apEeHIATOPAMU; TIOMEIIeHNH, TEPPUTOPUH.
> OBECIIEYEHUME ITEPCOHAJIOM
— oIIpeneJjieHue HOTpe6HOCTI/I B IIepCOHAJIE; — pa3BuUTHeE IIepPCcoHAJa;
— IIOMICK II€pCOHAJIA; — MOTUBAIUA IePCOHAJIA;
— oT0OD TepcoHaa; — OpPraHU3aIUOHHOE PA3BUTHUE;
— Y4eT KaapoB; — OIleHKa 3(p(PEeKTUBHOCTH 1 KaUueCcTBa PabOTHI.
> ®UHAHCOBBIN 1 YIIPABJIEHUYECKUN VUET
— opMUpOBaHUE OYXTAJITEPCKOH OTIETHOCTH; — hopMHUpOBaHUE YIIPABIEHUECKOM OTUETHOCTH;
— KOHTPOJIb TLJIaTeXell B HATUUHOMN — KOHTPOJIb 3a BBITIOJTHEHUEM JOTOBOPHBIX
u 6e3HAINYHOU opme; 0043aTeJIbCTB, PACXOJaMU U JOXONAMMU.
> OBECIIEYEHUWE BE3OITACHOCTHA
— ofecIrreueHe S9KOHOMUYECKOM 6€30IIaCcHOCTH; — obecrreueHne Pab0TOCIIOCOOHOCTY 1 PA3BUTHE
— obecrieueHre MHGOPMAIIMOHHOM 6€30I1aCHOCTH; VHKEHEPHO-TEXHUUECKUX CPEJICTB: CUCTEMBI
— obecIrieueHre AaHTUTEPPOPUCTUUECKOI BAII[UTHI; Ha0JIOIeHUsI, OXPAHBl U KOHTPOJIA NOCTyIIA.
> BHYTPEHHNIN KOHTPOJIb
— OIIpefieJieHNe CTaHJapTOB AeATeJIbHOCTH; — KOPPEKTHPOBKA JIeATEJILHOCTH;
— OIIlpefiejieHVe KPDUTEPUEB OLIEHKU; — IIPOBePKa U IOJTBEP:KJeHUe IToKasaTesei
— OIIpefieJIeHNe NOIYCTUMBIX OTKJIOHEHUH omepanroHHOM 3 (HEKTUBHOCTI
— U3MepeHUe U OLleHKa Pe3yJIbTaTOB; 1 pe3yJJIbTaTUBHOCTH.
> OEJIOITPON3BOACTBO 1 HOKYMEHTOOBOPOT

— IIpueM, perucrpanus, paciupenejaeHue — IIOATOTOBKHU NJOKYMEHTOB, COrJIaCOBaHUA,
u 06pa6o'ma AOKYMEHTOB; HCIIOJIHEeHUue (BHyTpeHHI/Ie JAOKYMEHTBbI

— yTBepxIeHne JOKYMEHTOB; U JOKYMEHTBI IJId ROHTpaI‘eHTOB).

Puc. 5. ObecneunBatoLLme NPOLLECCH BEPXHErO YPOBHS ceTeBoi komnaHum FMCG-puteinna

SkoHOMVIKa 1 ynpasneHue / Economics and Management= N 5 (163) 2019
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IIOTOK CO3JJAHHUA IIOTPEBUTEJIbCKOH I[[TEHHOCTH

YIIP ABJIAIOINWE BU3HEC-ITPOLIECCHI

Crparernueckoe ynpaBJieHUe YupaBiienue puHaHCAMU YupapieHue MapKeTUHTOM

praBJIeHI/Ie nepcoHaJIoM praBJIeHI/Ie KaueCTBOM praBJIeHI/Ie pUCKaMu

praBJIeHI/Ie 6H3Hec-npoueccaMH " opranmus3aniroOHHOE pa3BUTHUeE

Bxodwt @ Buvixodu

npoueccos npoueccoé
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gosdelicmeus_ Bakynku MapxeTuar TosapwbL >
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T

OBECIIEYMBAIOINME BUSHEC-ITPOITECCBHI

IOpunmueckoe obeceueHme

DrHaHCOBBIN U yIIPABJIeHUYECKUN yueT

BryTpeHHMA KOHTPOJIH AIMUHUCTPATUBHO-X03AMCTBEHHOE OOecIieueHue

OGecrieueHre 6€30IIaCHOCTHU

OGecreueHnure IepCOHATIOM

IT-obecneuenue u CBA3H

Jle10Ipon3BOACTBO U JOKYMEHTOO00POT

Puc. 6. PedpepeHTHaa moaenb GU3HEC-NPOLLECCOB BEPXHErO YPOBHSA ceTeBol komnaHum FMCG-putenna
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